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The most important functions of the sales management system:
· The management of sales and customers by a modern and sophisticated method.
· The automatic processing for cash and credit sales, and its returns and the financial impact on the accounts.
· Impact on stores for quantity and value in the case of sales and returns
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Issue of sales’ reports and customers’ balances by different ways are detailed and total.
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The benefits of the sales management system:
1 Increase sales and precise control of the credit sales and collection it in due’s dates.
2 Getting many reports that give you real-time information to facilitate making any successful and profitable decision 
3 Gain customers’ loyalty and increase sales.
4 Dealing with partial product in the sales invoice.
5 The flexibly handle with free quantities.
6 The possibility of reducing the proportion from value, according to the available powers to the user.
7 Knowledge of net sales and the profit margin at the level of product and customer.
8 Dealing with a debt’s edge to the client and follow the movement of his purchases at the level of product.
9 Knowledge of the collection movement and delegates and thus reduce the cost of collection.
10 Control of exchange operations’ bill in many batches and more than one recipient. 
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Full integration for the management of sales and customers system with all Almotakamel’s systems
Screens of sales’ management system:
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(Screen of sales’ invoice) to prove the sale process for different payment methods and automated quantitative impact on stores and mathematically on the client in the case of the credit and the cash box in the case of the cash and the bank in the case of checks
(Screen of previous years’ returns) to deal with
 quantities’ returns, they have been freed bills in previous financial years. 

The most important reports of sales management system:

· Reports of monthly sales’ invoices by multiple ways and options and returns 
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This screen is used to see the movement of sold product by delegates and customers, stores, regions and monthly periods and groups, depending on the stet of the sale
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· Reports of customers’ requests
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this report to see pending orders and reserve the quantities of requested item
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 Reports of customers’ balances
This report is used to follow the detailed and total customer’s movement  and knowledge debtor and creditor balances 
by multiple options


· Reports of debts’ ages

This report is used to follow client’s repayment and debt within the time periods.

· Reports of totally margin profit
the final outcome of the operations of the facility and find profit through margin equation.
Frequently Asked Questions about sales management system:
Q 1 What are payment methods which the sales invoice handle with in the system?
( credit / cash / check / Visa card.
Q 2 Does your system handle by installments and dates?
(  Yes, it handles so well with the delegates and collectors and The issue reports to follow-up collected.
Q 3 How does the system retains customer data?
( This is done through a special screen where various customer's data. 

Q 4 Does the system handle with expiry dates during the sales?
( Yes, that’s through an existence of a particular column at the level of each class

Q 5 Can we see net sales and profit margins through the system?
( Yes, through a special report for that at the level of the invoice by starting a month and the client and other options.
( You can learn more about the solutions of Yemen Soft to visit the following website: www.yemensoft.net[image: image14.png]dol4ibl
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A copy for report of monthly sales’ invoices 





A copy for report of customers’ requests





A copy for reports of customers’ balances





A copy for reports of debts’ ages





A copy for reports of totally margin profit
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